[bookmark: X8bb2eee8973a05b994d4d9f1ee7ada25681d924]Email Outreach Templates for Agency Partners
This document provides a collection of email templates designed to help you engage prospects and sell Quantum Agency’s SEO and AEO solutions. These templates are “white-label ready”—simply customize the bracketed text to fit your agency’s voice and your prospect’s specific needs.

[bookmark: X508af89e022c0eea0092cdde6c54e2fb2d6b4a2]1. The “Local Dominance” Opener (Focus: GBP Management)
Subject: Missing customers in [City] because of your map listing?
Hi [Prospect Name],
I was searching for [Service Type] in [City] today and noticed that while [Company Name] shows up, you’re not appearing in the “Map Pack”—the top 3 listings where over 70% of local clicks happen.
Your competitors who are ranking there are likely capturing the majority of high-intent calls.
We specialize in optimizing Google Business Profiles to help businesses like yours dominate that local map space. It’s not just about “SEO”—it’s about turning your profile into a 24/7 lead generation asset.
I’d love to send you a quick audit of your current profile visibility compared to your top 3 competitors. Would you be open to taking a look?
Best regards,
[Your Name] [Your Agency Name]

[bookmark: Xab127f33588e1ec3800581598d0395f4f168f4c]2. The “Future of Search” Opener (Focus: AI Search/AEO)
Subject: Is AI hiding [Company Name] from potential clients?
Hi [Prospect Name],
Search is changing fast. With tools like ChatGPT, Google Gemini, and Perplexity becoming the new way people find answers, traditional SEO isn’t enough anymore.
I did a quick test to see if these AI platforms recommend [Company Name] when asked for the best [Service Type] in [City]. The results were interesting—and I think there’s a massive opportunity for you to capture this new traffic before your competitors catch on.
We’re helping forward-thinking businesses optimize specifically for these “Answer Engines” (AEO). It’s about ensuring your brand is the answer, not just a link.
Do you have 10 minutes this week to discuss how we can future-proof your digital presence?
Cheers,
[Your Name] [Your Agency Name]

[bookmark: the-competitor-gap-follow-up]3. The “Competitor Gap” Follow-Up
Subject: One thing [Competitor Name] is doing differently…
Hi [Prospect Name],
Following up on my previous note. I took a deeper look at the market in [City] and noticed that [Competitor Name] is ranking for [Specific Keyword] because of a specific gap in your current content strategy.
The good news? It’s fixable.
We have a “Mid-Level SEO” package designed specifically to close these gaps. It includes targeted content clusters and authority building that signals to Google (and customers) that you are the authority in your space.
Are you free next Tuesday afternoon to walk through a quick comparison?
Best,
[Your Name] [Your Agency Name]

[bookmark: Xd5db9dc7cdcf7d880915efaec39b84fd8a756d4]4. The “Re-Engagement” Nudge (For Stalled Leads)
Subject: Still looking to grow [Company Name] this quarter?
Hi [Prospect Name],
I know things get busy, so I’ll keep this brief.
If improving your visibility and driving more qualified leads is still a priority for [Company Name] this quarter, I’d love to help you get started.
We’ve recently updated our pricing and packages to be more flexible for businesses at your stage. Whether you need a full-scale AI search strategy or just a solid foundation for your local map listing, we have a solution that fits.
Let me know if you’re ready to pick this conversation back up.
Thanks,
[Your Name] [Your Agency Name]

[bookmark: tips-for-success]Tips for Success
· Personalize: Always replace bracketed text with real, specific details.
· Test Subject Lines: Try A/B testing different subject lines to see what gets the best open rates.
· Follow Up: Most sales happen after the 3rd or 4th contact. Don’t give up after one email!
